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SUBCHAPTER I—AGENCY SUPPLEMENTARY REGULATIONS

PART 1871—MIDRANGE 
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1871.000 Scope of part. 

This part prescribes policies and pro-
cedures for the acquisition of supplies, 
including commercial items, and serv-
ices.

Subpart 1871.1—General

SOURCE: 64 FR 19926, Apr. 23, 1999, unless 
otherwise noted.

1871.101 Purpose. 

The purpose of this part is to estab-
lish policies and procedures that imple-
ment the MidRange procurement proc-
ess.

1871.102 Applicability. 

(a) This part applies to all acquisi-
tions at NASA, except as provided in 
1871.401–4(a)(3), the aggregate amount 
of which is not more than $10,000,000 in-
cluding options, and for commercial 
items (FAR Part 12) not more than 
$25,000,000 including options. This part 
may be used for commercial item con-
tracts above $25,000,000 at the installa-
tion’s discretion. 

(b) For other than commercial items, 
if the Government estimate exceeds 
the limits of paragraph (a) of this sec-
tion, the acquisition will be processed 
under FAR and NFS procedures appli-
cable to large acquisitions (see FAR 
Parts 14 and 15). When the estimate is 
within the threshold of paragraph (a) of 
this section and the acquisition was 
started using these procedures but the 
offered prices/costs exceed the Mid-
Range ceiling, the acquisition may 
continue under MidRange procedures, 
provided that— 

(1) The price/cost can be determined 
to be fair and reasonable; 

(2) The successful offeror accepts in-
corporation of required FAR and NFS 
clauses applicable to large acquisi-
tions; and 
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(3) The acquisition does not exceed 
$15,000,000 for the total requirement.

1871.103 Definitions. 
The following terms are used 

throughout part 1871 as defined in this 
subpart. 

(a) MidRange procurement procedure 
means a set of procedures contained in 
this part and within the applicability 
of 1871.102. 

(b) Request for Offer (RFO) means 
the solicitation used to request offers 
for all authorized MidRange procure-
ments. 

(c) Clarification and Discussion are 
used as defined in FAR 15.306. 

(d) Commercial item is used as de-
fined in FAR 2.101.

1871.104 Policy. 
(a) Unless stated otherwise, acquisi-

tions conducted using MidRange proce-
dures shall comply with all applicable 
parts of the FAR and NFS (e.g. FAR 
15.4 and 1815.4—Contract Pricing, and 
FAR 19.7 and 1819.7—The Small Busi-
ness Subcontracting Program). 

(b) Acquisitions conducted under 
Part 1871, unless otherwise properly re-
stricted under the provisions of FAR 
Part 6, are considered to be full and 
open competition after exclusion of 
sources when set aside for competitions 
among small business concerns (FAR 
6.203), 8(a) concerns (FAR 6.204), or 
HUBZone small businesses (FAR 6.205). 

(c) Options may be included in the 
acquisition provided they conform to 
1871.102(a). 

(d) The appropriate part 1871 post-se-
lection processes (negotiation, award, 
and publication of award) may be used 
to the extent applicable for Small 
Business Innovation Research (SBIR), 
broad agency announcements, unsolic-
ited proposals, and Small Business Ad-
ministration 8(a) acquisitions within 
the applicability of 1871.102(a). 

(e) The NASA Acquisition Internet 
Service (NAIS) will be used to the max-
imum extent practicable to dissemi-
nate advance acquisition information 
and conduct part 1871 acquisitions. 

(f) Use of locally generated forms is 
encouraged where their use will con-
tribute to the efficiency and economy 
of the process. NASA Forms 1667, Re-
quest for Offer, and 1668, Contract, or 

computer generated versions of these 
forms, may be used as the solicitation 
and contract cover sheets, respectively, 
except that the SF1442, Solicitation, 
Offer, and Award (Construction, Alter-
ation, or Repair), shall be used for con-
struction acquisitions and the SF1449, 
Solicitation/Contract/Order for Com-
mercial Items, shall be used for com-
mercial item acquisitions. Contractor 
generated forms or formats for solici-
tation response should be allowed 
whenever possible. There is no require-
ment for uniform formats (see FAR 
15.204).

Subpart 1871.2—Planning and 
Requirements Process

1871.201 Use of buying team. 
MidRange procedures are based on 

the use of a buying team to conduct 
the procurement. The concept is to des-
ignate individuals who are competent 
in their respective functional areas, 
provide those individuals with the 
basic authority to conduct the procure-
ment and hold them accountable for 
the results. The buying team will nor-
mally consist of one technical member 
and one procurement member, but may 
be augmented with additional members 
as necessary, Personnel providing nor-
mal functional assistance to the team 
(e.g., legal, financial) will not be con-
sidered a part of the team unless so 
designated. To function properly, the 
team should be given the maximum de-
cision authority in matters related to 
the procurement. When higher level 
management approvals remain essen-
tial, it will be incumbent upon the 
functional team member to obtain such 
approvals.

1871.202 Organizatonal responsibil-
ities.

1871.202–1 Requiring organization. 
The requirements organization shall 

appoint, by name, the technical mem-
ber of the buying team. This individual 
will normally be an end user or the one 
most familiar with the technical as-
pects of the requirement. The indi-
vidual appointed, whatever the rela-
tionship with the procured item, is ex-
pected to totally fulfill the responsibil-
ities to the buying team.

VerDate 0ct<31>2002 12:51 Nov 06, 2002 Jkt 197198 PO 00000 Frm 00456 Fmt 8010 Sfmt 8010 Y:\SGML\197198T.XXX 197198T


